
ABBRA is once again partnering 
with a state marine trade association 
to offer its intensive three-day Marine 
Service Manager course from March 4th 
– 6th in Arundel, Maine at The Landing 
School. The course is being 
offered in collaboration 
with Maine Marine Trades 
Association and is a main 
requirement for service 
managers seeking to become an ABBRA 
Certified Marine Service Manager. 

Executive Director of ABBRA, Gordon 
Connell stated, “Our MSM Program 
is always well received and we as a 
national group have found that working 
with local partners helps ensure its 
success. Our instructors offer boatyard 
managers and individuals preparing 
for leadership roles in boatyards a 
good understanding of their 
responsibilities and the best 
management practices that 
are expected in well-run 
facilities.” He noted, “We are 
returning to Maine this year 
after conducting one in 2012 that had 
a full class of 25 students and another 
last year in Rhode Island and had 20 
students. Registration is going strong 
and we anticipate a full complement 
again in 2014.” Following the MSM in 

Maine, another will be offered in West 
Palm Beach, Florida in July and one in 
Washington State in November.

The MSM course is led by a group of 
widely respected, as well 
as recognized, marine 
industry and boatyard 
professionals. It covers 
areas such as leadership 

skills, time management, human 
resources, workforce development, 
safety, health and emergency 
response, maritime law and contracts, 
job estimating, project management, 
financial management, and a boatyard 
case study. Notable marine industry 
leaders and MSM course instructors 
include: Pam Lendzion, President of 
MarineTec Management Company; 
Leonard Langer, Maritime Attorney 

with Thompson & Bowie LLP, 
Portland, Maine; Shirley Adams, 
Director of Human Resources 
at Correct Craft, Inc.; Jim 
Bronstein, President of Marine 
Business Advisors; and Kellie 

Crete, Safety and Loss Control Manager 
of The Gowrie Group, Westbrook, 
Connecticut. Registration can be 
completed online at www.abbra.org/
msmcourse. 
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Register for the Next 
ABBRA Marine Service Manager Course, 

March 3-6, 2014 in Arundel, Maine!

Registration can be 
completed online 

at www.abbra.org/
msmcourse. 
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WOW!  Congratulations to the ABBRA Conference 
Committee led by Committee Chairman Joe Parks.  We had a 
wonderful conference in Fort Lauderdale.  The committee and 
ABBRA staff put together an informative panel of speakers and 
we had significant opportunities to interact with other boatyard 
operators and owners.  For the second year in a row, the B Ocean 
Hotel offered comfortable accommodations and breathtaking 
views of the Atlantic Ocean.  It was great to be a part of such a 
successful industry event.

I especially enjoyed the Thursday night Annual Meeting and 
Awards Dinner.  The industry has many wonderful people and 
it is meaningful to be chosen by your peers to be recognized 
for innovative accomplishments or longevity in the industry.  
With all of the stresses of our daily roles in the office and the 
boatyard and then the study and introspection that occurs in 
the conference setting, it is good to have fun with friends.  

Specifically, this year, it was a benefit to me that I expanded 
my company presence at the conference.  I encouraged Michael 
Dunlavy, our Vice President of Operations and 
Engineering, to join me at that conference.  I was 
concerned with both of us being away from the 
office at the same time and with the additional 
expense of attendance.  However, I was very 
pleased to find that his different perspective, 
even from many of the same presentations, 
created an unpredicted value for me.  The energy 
both of us gained from the event will also make 
it more likely that we can maintain some of the 
conference momentum and execute some of 
the ideas that will lead to positive change in our 
organization.  If your regular practice is that you are the only 
one in your company to attend the conference, I would strongly 
recommend you offer the opportunity to others and see how 
much more you benefit.

I am also pleased to announce that Guy Gauvin, with 
Boston BoatWorks, has already volunteered to chair the 2015 
conference.  It is never too soon to start planning for our next 
big event.  Please let Guy know if you are interested in assisting 
in the planning of this event.

So, with the conference as our catalyst, ABBRA is off and 
running in 2014.  Please make sure you take advantage of 
our new ABBRA Directory when you pay your 2014 dues!  We 
have partnered with Marinalife to create a professional, slick 
booklet of ABBRA member boatyards and service companies.  
The directories will be available for distribution to customers at 
many of the major boat shows at Marinalife booths.  The listing 

information is also posted on the 
Marinalife website for customers 
seeking accommodations and 
service information.  Make sure 
your company contact data is 
accurate on the ABBRA website 
so that it transfers to both sites.  
I would also encourage you to 
consider taking out an ad to 
increase your presence in the 
directory (See Page 11 for Ad 
Rates).  The built in distribution 
network in multiple markets is great if you are trying to grow 
your presence with the transient boating population.

Finally, I would like all ABBRA members to consider a role on 
one of the standing committees of the Board of Directors.  These 
committees are the 2015 Annual Conference; Membership; 
Marine Service Managers Course & Certification; and Training & 
Education.  In order to be a strong Board, ABBRA needs working 

committees that are getting specific work done for 
the organization.  I have always found that having 
board members and non-board members on these 
committees increases the flow of new ideas and 
helps members better understand how the board 
is working.  Executive Director Gordon Connell has 
instituted an annual activities calendar of ABBRA 
events and meetings that can be found on the 
ABBRA website’s main page listed under “Upcoming 
Events.”  Please take the time to review this calendar 
and let us know how you can help.

I hope to see many of you at the Winter/Spring boat shows 
and elsewhere.  Until then, I hope your schedules are backlogged 
and your phone ringing off the hook!

John Fitzgerald
President 

SEND US YOUR NEWS!

The industry has many 
wonderful people 

and it is meaningful 
to be chosen by your 

peers to be recognized 
for innovative 

accomplishments 
or longevity in the 

industry.



PAGE 3

ABBRA Honors Jonathan Jones, Past President of ABBRA, With 
Prestigious Dennis Snow President’s Award at the Association’s 2014 

Boatyard Business Conference

The 2014 recipient of the American Boat Builders & 
Repairers Association prestigious Dennis Snow President’s Award, 
given for significant and lasting contributions to the boatyard and 
marine service/repair industry, is Jonathan Jones. The 
award was presented at the ABBRA Annual Awards 
Dinner & Annual Meeting during its recent Boatyard 
Business Conference held January 22nd - 24th in Fort 
Lauderdale, Florida. 

Jones is a former member of the ABBRA Board 
of Directors, a Past- President of the organization, 
and is recently retired as the General Manager and 
Executive Vice President of Haven Harbour Marina 
in Rockhall, Maryland. In her remarks during the 
presentation of the award on behalf of the ABBRA 
Presidents, Past President and Awards Committee 
Chair Pam Lendzion said, “It’s no wonder that the Boatyard 
and Marina Jonathan managed for 23 years regularly garnered 
top honors, including Chesapeake Bay Magazine’s “Best Resort 
Marina,” and the coveted national “Excellence in Customer 
Care” citation from the American Boat Builders and Repairers 
Association (ABBRA). Haven Harbour took on Jonathan’s 
personality when he was the GM and Executive VP. The warm 
professional attitude and impressive immaculate facility earned 

a loyal following and boaters came from all over the East Coast 
for Haven Harbour’s first-class repair and maintenance team.” 
She highlighted his keen awareness of what boat owners want 

from a boatyard and marina and the pleasant and 
straightforward way he always provided exceptional 
service. Lendzion added, “He is the same with his 
colleagues. He also recognizes that training and 
supporting his staff is the best way to provide quality 
service. Much of his time and effort on the job was 
spent creating a culture that makes the boating 
experience as enjoyable for others as it has been for 
himself.”

Past recipients of the Dennis Snow President’s 
Award include Bill Munger, Conanicut Marine 
Service; Jack Brewer, Brewer Yacht Yard; Dennis 

Nixon, Graduate School of Oceanography at the University of 
Rhode Island; Carl Cramer, Professional Boat Builder Magazine; 
and Frank Herhold, Marine Industries Association of South 
Florida. ABBRA Past-Presidents joined current ABBRA President 
John Fitzgerald for the award presentation.

JONATHAN JONES, JOINED BY PAST PRESIDENTS OF ABBRA, 
ACCEPTS THE DENNIS SNOW PRESIDENT’S AWARD FROM 
CURRENT ABBRA PRESIDENT JOHN FITZGERALD.

Welcome to Our New Members!

Please go to www.abbra.org/membership-directory to 
learn more information about our new members.

Advanced Mechanical 
Enterprises

Fort Lauderdale, FL

Boston BoatWorks, LLC
Boston, MA

Brewer Ferry Point Marina
Old Saybrook, CT

Ferretti Group of America
Fort Lauderdale, FL

International Boatlift
Exchange, Inc.

Seffner, FL

Mirka Abrasives, Inc.
Twinsburg, OH

Molly’s Marine Service
Naples, FL

Nauticall Marine, LLC
Aquebogue, NY

Tom Prior
Priority Marine
Sausalito, CA

Sea Glass Capital Advisors, 
LLC

Falmouth, ME

Windmill Marina
Association, Inc.

Afton, MN

“It’s no wonder that 
the Boatyard and 
Marina Jonathan 
managed for 23 
years regularly 

garnered top 
honors, including 
Chesapeake Bay 
Magazine’s “Best 
Resort Marina,”
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Large or small, if you want to 
keep your boat business in 

Great shape, your insurance 
should look a lot like ours. 

Contact Deb Savoie (dsavoie@gaic.com)
in our Windsor, CT office at 800-325-4376

Ocean Marine Division
GreatAmericanOcean.com

Proud Sponsor of the 2014 ABBRA Boatyard Business Conference

Great American Insurance Tower
301 E. 4th St., Cincinnati, OH  45202

Ship shape.
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ABBRA Names Thunderbolt Marine of Savannah, GA Boatyard of the Year
Presents Awards to Industry Leaders in Massachusetts and Rhode Island 

The 2014 Boatyard of the Year Award was awarded to 
Thunderbolt Marine of Savannah, Georgia at the American Boat 
Builders & Repairers Association (ABBRA) Boatyard Business 
Conference Awards Dinner held in Fort Lauderdale Beach, Florida 
from January 22nd – 24th. Given to a service or repair facility 
that demonstrates excellence in all facets of their company 
through commitment to customer service, quality management, 
stewardship in environmental and safety issues, and positive 
vendor and employee relations, this award is one of ABBRA’s most 
prestigious Awards of Excellence.

Thunderbolt Marine is a full service repair facility that serves 
yachts up to 200 ft. with hauling capabilities of 160 tons by travel 
lift and 1,150 by syncrolift. It is located 12 miles from the sea buoy 
on the Wilmington River, just outside the historic City of Savannah, 
Georgia.  Ralph Heil is the President and Chief Operating Officer 
of Thunderbolt Marine whose hands-on management style has 
taken Thunderbolt Marine into the forefront of the marine repair 
and refit industry. Since the yard’s return to yacht repair in 2003, 
he has focused on building a successful team, upgrading facilities, 
and developing both local and international clientele. According 

to Heil, “At Thunderbolt we are extremely conscious that before 
committing to work, we need to be certain that goals expressed 
in the scope of our work orders are achievable both in terms of 
world class execution and quality and then meet or exceed the 
customers’ expectations. The key issue in a resource organization 
is to ensure that quality expertise, labor, materials, tools and 
equipment are in place before undertaking the work.  Another 
aspect of Thunderbolt’s resource driven approach to repair is 
recognizing the importance of calculating the costs for a given 
scope of work before making commitments and establishing 
expectations, then ethically executing a clear and thoroughly 
documented agreement with professional pride and integrity 
leading to satisfied repeat clientele.” Heil acknowledged the 
commitment of his team at Thunderbolt Marine, thanking them 
and his family for their tremendous support and roles in making 
the vision a reality. Thunderbolt Marine joins a group of several 
other distinguished boatyards such as Front Street Shipyard in 
Maine, Jarrett Bay Boatyard in North Carolina, Newport Shipyard 
in Rhode Island, and Keefe Kaplan Maritime in California that are 
recipients of the ABBRA Boatyard of the Year honor.

CONTINUED ON PAGE 6
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Award of Excellence for Customer Care
The Award of Excellence for Customer Care was presented to 

Saltworks Marine, a full service boatyard in Marion Massachusetts. 
In making the presentation ABBRA Awards Committee Chair 
and Past President Pam Lendzion said, “Founder and owner of 
Saltworks Marine, Dan Crete, has been working in the boatyard 
industry for 22 years and is well established in the Marion 
marketplace. Saltworks is a new, family oriented boatyard focused 

on providing a quality service for a fair price. In his new business 
Dan is hands on using all the skills he has developed working in 
the Boatyard industry. It’s important to Dan that his customers 
know he has their best interest at heart, and, he is happy with 
his work when he exceeds his customers’ expectations; and word 
has it, that this happens on a regular basis.” She added, “Dan’s 
business is growing organically. He says the governor for the 
growth of his business is quality. He will not take on more work 
than he can do well and building trusting relationships with his 
customers is a top priority. Communication and education help 
build strong relationships with Saltwater Marine’s customers, and, 
when it’s time to pay, the relationship between boat owner and 
boatyard is honored.  After he diagnoses a problem, he makes 
sure the customer understands the work that he recommends. 
He includes his clients in the repair process if they want to know 
more and offers extensive training to yacht owners from systems 
education to boat handling.”

Excellence in Environmental Practices
The Award for Excellence in Environmental Practices is given 

to a boatyard or repair facility that focuses on environmental 
stewardship. This year’s award is given to Conanicut Marine in 
Jamestown, Rhode Island which recently completed installation 
of a new solar photovoltaic system, making it the largest 
renewable-energy facility to be developed in Rhode Island’s 
marine trades to date. The system will not only provide 100% 
solar power to the 10-acre Taylor Point yard, but will also provide 
power to the National Grid under the Rhode Island Distributed 
Generation Program. The yard uses only 15% of the energy 
being produced and 85% is sold back to the power company. 

Additionally, for the past 30 years, the Conanicut facility has 
been equipped with two cisterns with a combined 13,000 
gallon capacity to hold water collected from his facility’s roof. 
Rain water is the main source of all non-potable water used on-
site. The facility also uses a very efficient reclamation system for 
boat wash water, has an indoor wash pad and contained bays 
preventing contaminants from staying in the environment.

Award of Excellence for Commitment 
to Training 

This Award is given to the boat builder, repair business, or 
individual that has demonstrated a significant commitment 
to training and professional development in the recreational 
marine industry. Wendy Mackie, Executive Director of the Rhode 
Island Marine Trades Association (RIMTA) is awarded the Award 
of Excellence for Commitment to Training for her efforts which 
have spanned from her previous role as the Regional Director 
of My Turn, an organization focused on developing youth from 
14-21 years old and placing them in jobs, to her current efforts 
in her role as Executive Director of RIMTA. Pam Lendzion in her 
awards’ presentation said, “Wendy is an expert at identifying and 
accessing the funding streams available for job development. 
She uses this expertise for the benefit of the marine industry 
in Rhode Island by acquiring training grants to develop career 
awareness and job development training programs designed to 
attract young people to our industry. In 2013 RIMTA developed 
and implemented a pre-apprenticeship program that was 
designed to provide the participants a clear-eyed view of the 
skills set needed for the jobs available in the boatbuilding, 
service, and repair industry. They were able to recruit, train, 
and place eight program participants in jobs with Rhode Island 
marine businesses.  Wendy, with the support of her team at the 
Rhode Island Marine Trades Association, is a champion of the 
marine industry and her work not only benefits Rhode Island 
but the Industry nationally.”

DAN CRETE, OWNER OF SALTWORKS MARINE, ACCEPTS THE 
AWARD FOR EXCELLENCE IN CUSTOMER CARE, WITH HIS 
WIFE KELLIE CRETE AND THEIR TWO CHILDREN.

RALPH HEIL, PRESIDENT AND COO OF THUNDERBOLT 
MARINE ACCEPTS THE BOATYARD OF THE YEAR AWARD
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401.435.3600 StarShep.com

The Endorsed Insurance Provider for the American Boat Builders & Repairers Association

Discover “The Starkweather Difference.”

Keeping the Steady Course since 1879.

Since 1879, businesses and individuals have trusted Starkweather & Shepley 
with their insurance needs. Our experience, vision and resources allow us 
to deploy successful solutions to meet all your present-day and long-term 
insurance needs.
 
No matter where your life’s journey may take you, we can provide and 
execute a plan to insure you and your business ‘Stay the Course.’ 
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What does a true wealth manager provide?
Advice. Beyond investing.

UBS Financial Services Inc.
Clarke-Niles Wealth Management

Christopher D. Niles, CFP®
Vice President--Wealth Mgmt
Wealth Advisor
954-468-2207
christopher.niles@ubs.com

401 East Las Olas Boulevard
Suite 2300
Fort Lauderdale, FL 33301-2244
954-525-5550 | 800-327-8218
ubs.com/team/clarkeniles

Your financial life encompasses much more than 
the current markets. It’s about what’s most important to 
you, how you want to live right now and what your goals 
are for the future. We can work with you to help gauge how 
cash flow may impact saving for college and retirement. 
How borrowing can work with investing. How protecting 
your assets today can preserve your legacy tomorrow. Our 
advice has helped many clients achieve their goals and we’d 
like to do the same for you. It all starts with a plan.

Plan
A financial plan is at the heart of holistic wealth management. 

The first step is to have a conversation—about your goals, 
concerns for yourself and your family—and then assess where 
you are today vs. where you want to go. Informing every solution 
we provide are three levels of our Financial Goal AnalysisSM 
planning tool:
 • Retirement plan (net worth review, retirement goals, asset 

allocation)
 • Retirement and wealth protection
 • Estate planning and wealth transfer strategies 

Access
Managing your day-to-day finances while keeping your 

long-term investments on track through the UBS Resource 
Management Account® (RMA®) is easy, flexible and convenient. 
You can have one-time or recurring payments automatically 
deposited into your account. And, if you add a qualifying direct 
deposit1 to your RMA, the annual account fee of $150 will be 
waived.2 Access your funds quickly and easily with checkwriting, 
online bill payment and electronic funds transfer (EFT) services. 

Or, get cash at banks and ATMs around world with the UBS Visa® 
debit card and the UBS Visa Signature® credit cards. Even better, 
the UBS Visa Signature credit cards can also give you access to an 
elite range of rewards, benefits and personal service. Plus, you’ll 
also earn competitive interest rates in a bank account eligible 
for FDIC insurance while having 24/7 access to your account via 
UBS Online Services and UBS ResourceLineSM

Save 
A healthy financial picture requires balancing today’s 

priorities with saving toward future goals. We can help you work 
toward your most important objectives, including saving for:
 • The retirement you’ve dreamed about (annuities, traditional 

& Roth IRAs, IRA rollovers, SEP- & SIMPLE-IRAs, owner-only 
401(k)s)

 • The education of children or grandchildren (529 College 
Savings Plans, Coverdell Education Savings Accounts)

 • Long-term care costs (long-term care and life insurance, 
universal, annuities)

Borrow
When it comes to achieving your financial goals, the way 

you borrow can be just as important as the way you invest. 
Maximizing the power of your invested assets can give you 
the flexibility to fund a variety of personal and business needs. 
From 100% home financing solutions to putting a a grandchild 
through medical school, you’ll be able to borrow strategically 
through a variety of solutions including:
 • Securities backed credit lines
 • Residential mortgages
 •  Margin lending
 • Tailored lending
 • Standby letters of credit

Grow
There are lots of market opportunities out there. It’s smart 

to work with a Financial Advisor who knows you well and can 
help you maximize opportunities and minimize risks with a 
wide range of global investment options, such as our:
 • Managed portfolios, to bring you professional advice from 

investment firms all over The Street
 •  Traditional and nontraditional investments
 • Private wealth and global asset management solutions
 • Funding opportunities, through investment banking 

relationships

CONTINUED ON PAGE 10
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One service.

TwO-way communication.

all the information you need.

the boat village

Upgrade to PRO and improve efficiency,  
customer loyalty and service coordination.

Get connected @ theboatvillage.com
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Protect
Many of our clients have told us that long-term care trumps 

retirement as their top concern. If you, too, are concerned about 
the potential consequences of an unexpected incapacity or 
long-term illness—or are looking for ways to hedge risk and curb 
volatility in an uncertain market environment—we can work to 
protect you, your family and your wealth with solutions like:
 •  Life, long-term and disability insurance
 • Investments designed for downside protection (options, 

structured and exchange-traded products)
 • Private banking (custody and family office services)

Give
A comprehensive estate plan can help ensure that your assets 

and your values are preserved for years to come. We understand 
this, and will work with your tax and legal counselors—or one 
of the dedicated estate planning experts from our Attorney 
Network—to help you provide for those you care about with:
 • Estate planning and trust services, including administration 

and accounting
 • Intelligent charitable giving strategies (donor advised 

funds, private foundations, charitable trusts)

Let’s meet for a conversation
Whether you’re concerned about your life today or 

achieving your goals down the road, we can help. We can 
advise you on accessing your money more efficiently, saving 
more intelligently, or borrowing more strategically. Let’s have a 
conversation about all aspects of your financial picture.

1 Qualifying direct deposits (e.g., payroll, Social Security payments, 
pension payments, insurance and annuity distributions) are defined 
as having direct deposits totaling at least $1,000 per month for the two 
consecutive month period immediately prior to the annual billing date. 
2 Once you pay the annual account fee of $150 for your primary RMA or 
Business Services Account BSA® (Sole Proprietorships), we will waive the 
annual account fees (the annual service fees) for an unlimited number of 
additional RMAs and Business Services Account BSAs (Sole Proprietorships) 
as long as the accounts are held within the same marketing relationship 
at UBS. We reserve the right to change or discontinue automatic annual 
service fee waivers at any time. Visa Signature is a registered trademark 
of Visa International. The UBS Visa debit card, UBS Visa Signature credit 
card and UBS Preferred Visa Signature® credit card are issued by UBS Bank 
USA with permission from Visa U.S.A. Incorporated. The RMA and Business 
Services Account BSA are brokerage accounts. Resource Management 
Account, RMA and Business Services Account BSA are registered service 
marks of UBS Financial Services Inc. All references to the RMA also apply to 
the Business Services Account BSA. 

ResourceLine is a service mark of UBS Financial Services Inc. Credit 
Lines are provided by UBS Bank USA, an affiliate of UBS Financial Services 
Inc. Credit Lines are demand loans and are subject to credit approval 
and collateral maintenance requirements. UBS Bank USA can demand 
repayment at any time without notice. If the required collateral value is not 
maintained, the lender can require you to post additional collateral, repay 
part or all of your loan and/or sell your securities. Failure to promptly meet 
a request for additional collateral or repayment or other circumstances 
(e.g., a rapidly declining market) could cause the lender to liquidate 
some or all of the collateral supporting the Credit Lines. Any required 
liquidations may result in adverse tax consequences. Credit Lines may not 
be used to purchase, trade or carry securities or to repay debt (a) used to 
purchase, trade or carry securities or (b) to any affiliate of UBS Bank USA. 
Additional limitations and availability may vary by state. Prepayments 
of Premier Fixed Credit Line loans will be subject to an administrative 
fee and may result in a prepayment fee. Borrowing using securities as 
collateral entails risk and may not be appropriate for your needs. All loans 
are subject to credit approval. For a full discussion of the risks associated 
with borrowing using securities as collateral, you should review the Loan 
Disclosure Statement that will be included in your application package. 
Neither UBS Financial Services Inc. nor UBS Bank USA provides legal or tax 
advice. You should consult your legal and tax advisors regarding the legal 
and tax implications of borrowing using securities as collateral for a loan. 
Margin loans are provided by UBS Financial Services Inc. and are subject to 
credit approval. 

Standby Letters of Credit are provided by UBS Financial Services Inc. 
All mortgage products are only offered by UBS Mortgage. UBS Mortgage 
is a trade name for UBS AG, Tampa Branch or, in certain states for certain 
products, UBS Bank USA. All loans are subject to underwriting, credit and 
property approval. Not all products are available in all states, or for all loan 
amounts. Other restrictions and limitations may apply. UBS Mortgage 
currently offers residential mortgage loans within the 50 states of the 
United States of America and the District of Columbia. 

Equal Opportunity Lender. Equal Housing Lender.
As a firm providing wealth management services to clients, we offer both 
investment advisory and brokerage services. These services are separate 
and distinct, differ in material ways and are governed by different laws 
and separate contracts. For more information on the distinctions between 
our brokerage and investment advisory services, please speak with 
your Financial Advisor or visit our website at ubs.com/workingwithus. 
UBS Financial Services Inc., its affiliates, and its employees are not in 
the business of providing tax or legal advice. Clients should seek advice 
based on their particular circumstances from an independent tax adviser. 
Certified Financial Planner Board of Standards Inc. owns the certification 
marks CFP®, Certified Financial Planner™ and federally registered CFP (with 
flame design) in the U.S., which it awards to individuals who successfully 
complete CFP Board’s initial and ongoing certification requirements. ©UBS 
2014. All rights reserved. UBS Financial Services Inc. is a subsidiary of UBS 
AG. Member FINRA/SIPC. D-UBS-3516B0B1

What does a true wealth manager provide?
Advice. Beyond investing.

CONTINUED FROM PAGE 8
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Contact Barbara Barrett 443-553-2685/ FAX: 866-622-9488 
barbara@marinalife.com

Be A Part Of The Premiere Edition!

Advertise in the
NEW Go-To Guide for

Excellent Marine Care! 
AND your ad will get extra 
exposure online in the digital 
edition on the ABBRA website 
with a free link to your website.

ADVERTISING RATES
        
        Non
Premium Positions   Member Member 

Back cover (FP only)    $3500  $3900

Inside front cover (FP only) cover 2  $1250  $1650 

Inside back cover (FP only) cover 3  $1250  $1650 

 

        Non
Display Ads     Member Member

Full page     $1000  $1400  

One-half     $750  $1150 

One-quarter     $500  $900 

Ad design and production services available at no cost up to 2 hours of 
design work per advertiser. After the 2 hours, a small hourly fee will apply. 

Not an ABBRA Member?  Join today and save on your Directory ad. 
Ask your account executive for an application! 

Full payment due with signed contract.  All payments should be made 
to the American Boat Builders and Repairers Association (ABBRA).

Reserve your space by: April 30, 2014
Ads due by  Friday, May 16, 2014 

           Produced by Marinalife, LLC

Ad Sizes  Dimension 
Full page/no bleed 3.75”w x 8.6”h

One-half horizontal 3.75”w x 4.27”h 

One-quarter  3.75”w x 2.1”h 

Produced by American Boat Builders and Repairers Association

ABBRA Resource Directory

Reach boaters looking for trusted marine service.  Promote your expert 
care and innovative products to bring new business to your door.



1075 SE 17th Street, 
Fort Lauderdale, FL 33316

Thank You to All of Our 2014 ABBRA Boatyard Business Conference Sponsors!


